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N. A. C. C. Estimates April 
Production at 146,584 Units, 
15% Above Total for March 





Dealers’ Car Stocks on May 1 
At Lowest Level for This Year 


Chamber Figure Tallies With Earlier Estimate by DE SOTO ADDS T0 


Automotive Daily News of 145,000; Four 
Months Put at 469,831 


New York, May 1 10.—The National Automobile Chamber 
of Commerce, from its headquarters at 366 Madison Ave., in 
this city, today announced its estimate of April production, 
placing the total at 146,584. 

This is exactly in line with the | 
estimate previously published in| 
Automotive Daily News, following a | 
survey of the manufacturers, plac- | 
ing the total at 145,000 vehicle units. | 

The April, 1932, production of | 
146,584 vehicle units compares with | 
127,277 in March, 1932, a gain of | f - 
approximately 15 per cent. It com-|. Detroit, May 10.—Two topics of 


pares with 354,098 vehicle units pro-| interest to dealers throughout the 
duced in April, 1931, a decrease of | United States are being discussed 


approximately 58 per cent. here today by the Sales Managers’ 

Production in the first four| Committee of the National Automo- 
months this year amounted to 469,.| bile Chamber of Commerce. The 
831 vehicle units, as against 1,051,651 | @uestions up for discussion are the 


built in the same period of 1931. | proposal to reduce the present num- 
This is a decrease of approximately 'ber of new car models and options 
55 per cent. and « second proposal to use deliv- 


PULCHER ASSUMES instats*y desc? "ast 
DIRECTION OF SALES 
FOR FEDERAL TRUCK’ 


‘MODEL REDUCTION 
AND ADVERTISING 
PLANS DISCUSSED 


| action had been taken up to a late 
| hour this afternoon. 

Alfred Reeves, vice-president and 
general manager of the National 
| Automobile Chamber of Commerce, 
| arrived in this city this morning to 


Detroit, Mich., Mayel0.—M. L. Pul- | take part in the meeting. Both 
cher has assumed active charge of these problems are close to the 
sales for the Federal Motor Truck| hearts of the manufacturers and 


Company, following the resignation | dealers and for that reason consid- 
of Henry Krohn, former vice-presi- | lerable discussion was anticipated 
dent in charge of sales, These ad- | before any definite action would be 
ditional duties are taken on by Mr. | taken, 
Pulcher in addition to retaining his! Dealers, through the Automotive 
position as president of the com- | Daily News, have expressed keen in- 
pany. terest in the proposals, and their 
Due to the manifold problems of 
engineering and production incident 
to building motor trucks which were 


detinitely in favor of the reduc- 
tion of the present number of new 


in line with the times in the matter | models, but rather noncommitta] 
of design as well as in values of-|0n the proposal to use delivered 
fered, Pulcher found it necessary, prices in advertising rather than 
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(Cc ontinued on Page 5) 


Discussions Will Feature 
A.S. T. M. Meeting in Jun 


—E, F. Huntington, 
versity. 

“Specifications of Standards of 
Quality’”—N.F. Harriman, executive 
chairman, Federal Purchasing 
Board. 

“Inspection Specifications’—G. D. 
Edwards, inspection engineer, Bel] 
Telephone Laboratories. 

“Need for Quality Control in 
Sampling Inspéction”—H. F. Dodge, 
inspection methods engineer, Bell 
Telephone Laboratories, | 

Dr. Washburn, in his capacity as | 
editor of the International Critical 
Tables, is particularly well fitted to 
discuss discordant observations. He 
will present a unique and more or 
less physical method of dealing 
with them, Dr. Rider’s paper will 
summarize the latest information as 
to the contribution which mathe- 
matics and statistics make to this 
problem. Dr. Dickinson will out- 
line the various methods he has 
found of value in eliminating con- 
stant sources of error in his re- 
search work at the Bureau of Stan- 


New York, May 10.—In order to} Harvard Uni- 
point out the importance of statis- 
tical methods in the acquisition of 
good data and to stimulate interest 
in this subject, a round table dis- 
cussion has been scheduled for the 
afternoon and evening of Monday, 
June 20, the first day of the annual 
A. S. T. M. meeting in Atlantic 
City. Five informal papers are 
scheduled for the afternoon and 
three for the discussion, which will 
be continued in the evening. These 
follow: 

“Statistical Nature of A. S, T. M.” 
—R. F. Passano, research engineer, 
the American Rolling Mill Company. 

“Methods of Dealing With Dis- 
cordant Observations”—E. W. Wash- | 
burn, United States Bureau of 
Standards, 

“Criteria for Rejection of Obser- | 
vations”—P. R. Rider, Washington | 
University. 

“Elimination of Systematic Er- 
rors’—H. C. Dickinson, physicist, 
United States Bureau of Standards. 

“What Can Statistical Theory Do 
Now and What Developments Are 
Necessary to Make It More Useful?” 











(Continued on Page 7° 





reactions may be summed up as ferson. 





ITS PERSONNEL IN 
EXPANSION PLAN 


Detroit, May 10.—To keep pace 
with the expanding market for its 
product, the De Soto Motor Cor. 
poration is augmenting the person- 
nel of its entire sales organization, 
L. G. Peed, general sales manager, 
declared at the company’s “jubilee” 
= in the Detroit-Leland Hotel 








"ite development of the De Soto 
selling force includes the appoint- 
ment of Harry Mahaffey, formerly 
Western sales manager of the Oak- 
land Motor Car Company, and John 
Ballard, formerly director of dis- 
tricts of De Soto, as assistants to 
the general sales manager; Douglas 
Herrick as director of districts. 





Estimates Based on Prelim Sales and Exports for 
First Four Months Place Total Now 


| 
N 


States as 


on Hand at 160, ue 


TEW YORK, May 10.—Inventories of new passenger cars 
in the hands of retail automobile dealers in the United 
of May 1, 1932, approximated 160,500, the lowest 


point this year, according to an estimate based on produc- 


tion, 


INDUSTRY SEEKS 
RECONSIDERATION 


Washington, May 
new internal revenue bill formally 
the Senate by 


reported to 





In addition three new district 
managers are announced: Ross Wil- 
liams at St. Louis, A. J. Shaeffer at 
Omaha and E. J. Barlow at Cin- 
cinnati. 

The persounel of the district of- 


(Continued on Page 5) 


N. J. TRADE GROUP 
WILL DISCUSS BILLS 
BEFORE LEGISLATURE 


Atlantic City, N. J., May 10.— 
Leading automobile dealers, garage 
men and accessory men of the state 
will be here next Saturday, May 14, 
to attend the thirteenth annual con- 
vention of the New Jersey Automo- 
tive Trade Association at the Jef- 





Elaborate plans for a schedule of 
business and entertainment § are 
being made by Charles F. Henkle- 
man, president, and Harry F, Ewan 
of this city, secretary of the asso- 
ciation, 

Opposition to the proposed in- 
crease in gas tax will doubtless be 
one of the most important discus- 
sions in the business session, which 
opens at 3 p. m. Leon F. Banigan, 
editor of Motor World Wholesale, 
will be the speaker of the afternoon. 
His subject is, “Making More Money 
Merchandising Maintenance.” The 


annual election of officers and 
trustees will take place. | 
Claude E. Holgate, manager, New- 


ark A. T. A., has sent the following 
bulletin to members: 
“One of the most important sub- 





(Continued on Page 4) 


APRIL TIRE STOCKS 
BELOW LAST YEAR 


Washington, May 10.—The aver- | 
age American tire dealer’s stock on 
April 1, 1932, consisted of 66.2 auto- 
mobile casings, as compared to 78.4 
in April, 1931, according to figures 
just issued by the rubber division of 
the Bureau of Foreign and Domestic 
Commerce. 

High pressure casings, including 
both passenger car and truck sizes, 
which accounted for 14.7 per cent. 
of total stocks reported April 1, 1931, 
amounted to only 12.7 per cent. of 
the total this year. 

Stocks of inner tubes averaged 90.7 





(Continued on Page — 


|pointed out at the Capitol, 
possibility of a successful maneuver | 


refinancing again places the com- | 
pany in a creditable financial posi- | 
tion notwithstanding the fact that, 
as a direct result of the unfavorable | 
general business conditions that pre- 
vailed prior to and during the past 
year, the company showed a sub- 
stantial loss and was further 
paired by a general write-down of 
its assets. 


ary 29, 1932, 
a net loss from operations, after de- 
preciation and interest, 


finance committee, and debate ex- 
pected to begin tomorrow in hopes 
of passage before adjournment June 
10, the automotive industry today 
was waging its final attack to stave 
off imposition of the special levies 
on passenger cars, trucks, parts and 
accessories. 

Meanwhile, the rubber industry 
today pinned some hopes on the 
action of the Senate committee in 
deciding to reconsider the tax of 5 
cents a pound on crude rubber con- 
tained in the bill. 

The most that the automotive in- 
dustry can expect now, it was 
is the 


in the manufacturers’ sales tax be- 


ing substituted for many of the 
special levies in the bill. 
In such an event, the tax on 


commodities would be widespread 


and would either cause removal of | 


the special levy on motor vehicles 
and parts and accesscries or would 
substitute for them a schedule of 
reduced rates. 

At the same 


time the rubber in- 


dustry may get a break on the basis 





_ (Continued on } Page 3) 


OF SPECIAL TAXES) 


10.—With the | 


the | 


domestic sale and export statistics available for the 


*month of April. 

This estimated total of 160,500 
compares with estimated stocks as 
of April 1 of 178,500, a decline dur- 
ing April of about 10 per cent., and 
with estimated inventories of 306,- 
400 on May 1, 1931, a decrease from 
a year ago of 47.5 per cent. The 
decline in dealer holdings during 
April of this year was substantially 
greater than in the like month of 
|last year, when the falling off was 
only 4,000 units, as against a de- 
| crease of 18,000 cars this year. 
| This sharp decrease in dealer 
stocks during April illustrates the 
| success being attained by the indus- 
try in avoiding the overloading of 
dealers with new cars during this 
| period of comparatively small sales. 
At no point thus far in 1932 have 


(Continued on Page 2) 


BAY STATE ALLOWS 


RR. TO DO TRUCKING 





WITHOUT PERMITS 


Boston, Mass., May 10. — The 
Massachusetts House, after a long 


| debate, passed to engrossment the 


bill which would permit railroad 
subsidiaries to engage in freight and 
bus business without filing schedules 
as previously with the Department 
of Public Utilities. 

Opponents claimed that this bill 
would permit railroads competing 
with independent truckers to cut 





(Continued on | Page § 5) 





Marmon Completes Program 
For $2,425,000 Refinancing 


Indianapolis Ind., May 10.—Com- 
pletion of a refinancing program 
involving more than $2,425,000, 
which greatly improves the financial 
position of the Marmon Motor Car 
Company, was announced here to- 
day by G. M. Williams, president, 
coincident with the publication of 
the company’s annual report. 

This refinancing, actually amount- | 
ing to $2,427,829.12, has been accom- | 
plished, through the co-operation of 
creditors, half by five-year 5 per | 
cent, debenture notes and half by 
the common stock of the company. | 

The successful culmination of this 


im- 


For the fiscal year ended Febru- 
the company showed 








but before | Mr. 


extraordinary charges, amounting te 
$1,413,100.37, and after adding ex- 
traordinary charges in the amount 
of $2,289,740.08 the net loss 
amounted to $3,702,840.45. The ex- 
traordinary charge totaling $2,289,- 
740.08 represent a drastic write- 
down of the assets of the company 
to reflect a conservative valuation 
under existing conditions. 

The balance sheet of the company 
shows a total net worth as of Feb- 
ruary 29, 1932 of $3,061,217.33, in- 
cluding 7 per cent. preferred stock 
in the amount of $1,000,000 and 
common stock equity of $2,061,217.33. 

The company showed total cur- 
rent assets as of February 29, 1932 
amounting to $1,400,891.78, with total 
current liabilities amounting to 
$617,477.66, indicating the favorable 
ratio of current assets to liabilities 
of 2.26 to 1. 

The reconstructed position of the 
company and important adjust- 
ments and economies made in its 
manufacturing and sales activities 
are such as to insure sound and 
progressive operations in the future, 
Williams said. 





Oe we oe 


gina Car Stocks May 1 
At Lowest | Level This. Year 


(Continued from Page 1) 


dealer inventories reached as high 
as 200,000, while during 1931, stocks 
topped 300,000 for four different | 
months and were more than 200,000 
during six other months. Stocks 
dropped to below the 200,000 mark 
during last October and November 
and hit the lowest point in several 
years On December 1, when the total 
was only 151,300. 

An upturn got under way in De- 
cember and continued at a moderate | 
pace through January and Febru- 
ary, months in which production 
nearly always exceeds sales to con- 
sumers. There was a decline in 
March, however, contrary to the 
usual trend during that month. It 
has been necessary, on the basis of 
final and official figures, to revise 
the estimated total of new car in- 
ventories as of April 1. Retail sales 
jn March not only exceeded previous 
estimates but production of pas- 
senger cars dropped somewhat be-| 
Jow the expected figure. This re- 
sulted in a dealer stock figure for | 





April 1 of 178,500, rather than the 
189,000 estimated on the basis of 
incomplete statistics. 

Early feturns of new passenger | 
car registrations in the United} 
States in April indicate a sharp 
upturn in that month over March. | 
In the case of General Motors, for 
instance, retail sales exceeded those 
of March by more than 67 per cent., 
while production advanced only 31 
per cent. This resulted in a re- 
duction in dealer holdings of Gen- | 
eral Motors dealers of around 12,000 
units, including both cars and 
trucks. The larger part of the Gen- 
eral Motors inventories was in new 
passenger cars. On this basis, it 
is estimated that about half of re- 
duction of 18,000 units in new car | 
stocks was accounted for by General | 
Motors. 


| March 


|Strum Chevrolet 





Shipments of new Ford cars to | 


dealers in April got under way in 
Jimited fashion. This movement 
of cars to dealers resulted in some 


upturn in stocks, but it was more 
than offset by other companies. The 


| Ford dealer holdings is expected to 


show still further gains this month, 
as the company completes its stock- 
ing of dealers with new models. 
Whether this movement of new cars 
into the hands of dealers will re- 
sult in an upturn for the industry 
as a whole remains to be seen. 

In reaching the estimate of 160,- 
500 new cars in the hands of dealers 
as of May 1, the Automotive Daily 
News estimate of an April produc- 
tion of 145,000 cars and trucks was 
used, with allowance made for an 
output of about 115,000 passenger 
vehicles. Exports for April were es- 
timated at 8,000, a small decrease 
from the preceding month. 

Retail sales of new cars in the 
United States in April reached 
around 125,000 units, if the early 
figures are any criterion. 

The following table shows esti- 
mated new car stocks in the hands 


|of dealers in the domestic market 


during 1931 and thus far in 1932, 
the totals being as of the first of 
each month: 

1932 1931 
January 
February 278,000 
305,000 
310,400 
306,400 
307,500 
299,700 
273,000 
260,400 | 
235,000 
183,000 
151,300 | 


August 
September 
October 
November 
December 


| *Revised. | 


FIRM CHANGES NAME 
Sarasota, Fla., May 10.—Kempter- 
Company, local 
Chevrolet dealership, has changed 
the firm name to Strum Chevrolet 
Company, it was announced here 
today. 


ites 2 
TEXTOLITE 


TIMING GEARS 


Standard of Silence 
How They Have Advanced! 


What was 


“quiet” 


“ 


two years ago is “noisy” 


now. But Textolite timing gears are ready 


for the new 


standards—their new design 


makes their acknowledged quiet of yesterday 


noisy. 


284,400 | 


There is no compromise with 
accuracy in a good gear drive. 
It is a token of good manufac- 
ture throughout the car. 


\ 


830-78 


GENERAL ELECTRIC 





NILES, 0., STEEL 
PLANT IS REOPENED 


Youngstown, May 10.—Accumula- 
tion of steel sheet orders within the 
last few days has been sufficient 
to reopen the Niles, O., plant of 
the Mahoning Valley Steel Company. 
The plant schedule for the current 
week has been indefinite, but on 
May 10 the plant will resume oper- 
ations on a 75 per cent. basis. 

Republic Steel Corporation has re- 
sumed production at its Warren 
O., blast furnace, several open 
hearth furnaces and rolling mills, 
after a half week’s idleness. Oper- 
ations of the corporation throughout 
the district are continuing at 20 
per cent. 


OKLAHOMA FIXES 
SPEED FOR TRUCKS 


Oklahoma City, Okla., May 10.— 
Refrigerator trucks equipped with 
pneumatic tires and hauling fresh 
meats and other perishables are ex- 
empt from the 1919 state law regu- 
lating speed of trucks, according to 
an opinion by the Attorney General, 
J. Berry King. 

The opinion held that such trucks 
are Subject only to the law fixing 
the maximum speed limit on state 
highways, at 45 miles an now. 


FORD BOOSTS OUTPUT 
AT EDGEWATER PLANT 


Edgewater, N. J., May 10.—Pro- 
duction schedules of the Ford Motor 
Company, Edgewater assembly plant, 
have been increased to 1,500 cars a 
week, which comprises five working 

days. The total number of employees 
has reached nearly 3,000 with men 
being adde daily. 

Parts which were shipped when 
production was first started on the 
new models by train have been 
changed to steamers which sail via 
the Great Lakes and the New York 
State Barge Canal. Indications that 
practically all old employees have 
been returned to work are seen with 
the picking of men from the line 
of applicants — daily at the plant. 


NORFOLK FORD PLANT 
OPENS; ADDS 1,400 MEN 


Richmond, Va., May 10 (UTPS).— 
The Norfolk plant of the Ford Mo- 
tor Company was in operation on 
Saturday, May 17, for the first time 
in four years. Approximately 1,400 
men were at work, speeding up pro- 
duction to reach from 210 to 215 
units a day. 

Employment of 300 to 400 addi- 
tional men, who have been exam- 
ined, the first of the week, is on the 
program to bring the pay roll up to 
1,500. This figure is to be main- 
tained indefinitely, so far as the 
Norfolk branch has been advised. 


PHILADELPHIA PLANT 
OF FORD MOTOR CO. OPENS 


Philadelphia, May 10.—Shrieking 
sirens and whistles ushered in the 
production at the Chester Ford 
plant of eight-cylinder cars, when 
Mayor William Ward, Jr., of that 
city threw the switch. The work 
means employment for many. 

A parade of commercial and civic 
organizations, with bands, was held 
and at the head of the column was 
the first new car turned out, deco- 
rated with flowers presented by the 
Delaware County Chamber of Com- 
merce. City officials participated in 
the celebration. 


R. E. W. HARRISON RESIGNS 
AS CINCINNATI DIRECTOR 


Cincinnati, May 10.—R. E. W. Har- 
rison has resigned as sales engi- 
neering director of the Cinpinnati 
Milling Machine and Cincinnati 
Grinders, Inc. 

Mr. Harrison has been with the 
Cincinnati Milling Machine Com- 
pany since 1923, at which time he 
joined the organization as chief 
engineer and director of Cincinnati 
Grinders, Inc. 

Prior to 1923 he was with the 
Churchill Machine Tool Company, 
England, as assistant general works 
manager and later commercial 
manager. 
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SPARKS from JJETROIT 


Rippingille in New Role 


Page Ripley 


* 


Rockne Goes Doughnut 
Harry T. Clinton 


e 


o 


* * 


* + 


Byron Foy 


Chris Sinsabaugh—Detroit Editor 


HEY put a toga on E. V. Rippingille Monday night and 

made him chairman of the Detroit section of the Society 
of Automotive Engineers, succeeding Alex Taub of Chevrolet. 

Rip now has two new jobs. When he was nominated 
for chairman of the Detroit section he was assistant to C. 
E. Wilson, vice-president of General Motors, co-ordinating 
engineering work with the production end. Now he has 
moved over to the General Motors research building as assist- 
ant to Charles F. Kettering, carrying on with the engineering- 
production liaison as when with Mr. Wilson but under a dif- 


ferent chief. 
+ - + 


IN RIPPINGILLE the Detroit S. A. E. has a leader who 
learned his engineering along with his A B C’s and who uses 
a slide rule instead of a lead pencil to figure out his bank 
balance and whose stationery is blueprint paper. 

Crossing the big pond in 1907 as Lorraine-Dietrich rep- 
resentative, this Englishman’s first American job was with 
the Bristol] Engineering Company at Bristol, Conn., which 
at that time built the Allen-Kingston car for Walter Allen 
and which also turned out in 1909 what is claimed to have 
been the first American taxicab, made for Wyckoff, Church 
& Partridge of New York, then agents for the Stearns. 

Followed twelve years with Hudson, starting in the en- 
gineering department and winding up as assistant sales man- 
ager under O. H. McCornack to 1922; then sales manager 
of Delco-Remy. General Motors sent him abroad as its Euro- 
pean regional engineer and he sat in on the conversion of 
the Opel into a G. M. product. He came home two years ago. 

a * « 

THAT STORY about the first American taxicab, told 
by Rippingille, made me feel like Bob Ripley with his “Believe 
It or Not,” because the Bristol people painted it yellow, 
anticipating John Hertz by several years. Rippingille says 
he thinks Fred Moskovics was the one who interested Wyck- 
off, Church & Partridge in building the cab. 

Also Ripleyesque is the fact that such units as the en- 
gine, transmission and steering gears were quickly remov- 
able, so the cab did not have to stay in the shops long await- 
ing repairs. Substitution of new units solved a maintenance 
problem. All along some of us have been thinking this was 


a modern idea. 
* 


ROCKNE’S GONE DOUGHNUT along with De Soto 
and Graham-Paige, announcement having been made this 
week by Sales Manager Wiethoff that from now on low- 
pressure tires will be optional equipment. The size will be 
700x16 and for $60 the customer gets five wheels and as 
many tires. 

While nothing official has come out_as yet from that 
meeting of the tire and rim experts last week, I understand 
an agreement was reached and that the tire and rim asso- 
a has settled on seven sizes of rims for the low- pressure 
marke 


* ok 


+k 


WE SPEAK OF HIM now as the late Harry T. Clinton, 
but twenty years ago the Ford dealer who died in Pough- 
keepsie, N. Y., the other day was one of the prominent figures 
in this industry of ours. He will be remembered for his Fiat 
activities, for he long represented that Italian concern, run- 
ning its Chicago branch at one time, being purchasing agent 
for Fiat during the war and later handling national sales 


when Fiat put up its American plant at Poughkeepsie. 

We ex-Chicagoans recall his activities in that city. He 
was chairman of the contest board of the Chicago Motor 
Club and staged the first stock car road races at Elgin for 
that organization. Of recent years he had been a Ford dealer 
in Poughkeepsie. 


* ok 


* + * 


THE JUBILEE MEETING of the De Soto field forces 
in Detroit this week was of more than passing interest be- 
cause it marked the start of the second year of President 
Byron Foy, who took over the job some twelve months back. 
Looking at the high ranking De Soto now has in a sales way, 
there is no questioning the success of his administration. 
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Retail Salesmen 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. Automotive 
get something from this department that will 


sion of the industry. 
Daily News wants you to 


help you in your work on the firing line. 


your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of 


let us get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. 


It wants you to pass on 


a letter, or even a postal card, and 
Your achievement or your mistake 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


HERE IS A SALE 
ORGANIZES 





SMAN WHO 
HIS PROSPECTS | 


B. W. Raymond is a salesman with the Rogers-Platt | 


organization, Chevrolet dealer 


* in Denver, Col., and he has 


achieved an enviable record for his work with that company. 


Mr. Raymond recently made 


a remarkable record for calls! 


made in a single day and _ it aroused our curiosity as to tow 


he works. 

We asked him to write the story 
and here it is in his own words, If 
we may be permitted to editorialize, 
we would say that the success of 
this salesman lies in his having the 
good sense to organize his work and 
particularly his prospects, so that he 
has eliminated lost motion from his 
day’s routine. 

By B. W. RAYMOND 

I try to group my prospects into 
districts so as to save the most time 
between contacts. Too much time is 
lost between calls by not planning 
your work ahead. My best prospects 
are called on in the evening, if con- 
venient, as the business of the day 
is over and I can have a more satis- 
factory interview without interrup- 
tion. It makes it possible to get the 
opinion of the entire family, elim- 
inating the time worn excuse of a 
consultation with some member of 
the family.before a final decision 
can be made. 

Many salesmen do not qualify 
their prospects, wasting valuable 
time with people who have nothing 
but a desire. I make an effort to 
find out whether the prospect is 
financially in a position to buy, how 
much he can pay down, whether in 
the market for a new or used car, a 
sedan or a coupe, etc., and some- 
times save valuable time by obtain- 
ing information that the prospect 
is unemployed, or an undesirable 
credit risk. Many prospects will give 
a salesman this information gladly 
if he goes about it in the right way 
and uses a certain amount of diplo- 
macy, and I find that the people 
that become offended in most in- 
stances were not prospects in the 
first place. 

I work up many good leads dur- 
ing the winter months contacting 
with my owners. This is my best 
source of new prospects, and I spend 
a certain amount of time each day 
calling on owners, especially the 
ones that have purchased cars in 
the previous 90 day period. Their 
enthusiasm is at its highest pitch 
and by proving that I am interested 
in their entire satisfaction, they al- 
most feel under obligation to get me 
a good prospect. 

I request that all cancelled con- 
tracts from my deals be returned to 
me as they mature, I return them 
personally, expressing my apprecia- 
tion for the manner in which they 
have met their obligation and ask 
them to buy again. Many will not 
be interested, but will take a demon- 
stration in my new car which even- 
tually leads to another sale and 
many prospects, 

During the day, while calling on 
prospects, I watch for cars that I 
think would be desirable trade-ins, 
taking the license numbers and look- 
ing up the ownership later and con- 
tacting with these people on the 
telephone during my spare time. 
Those that seem interested, I place 
on my direct mailing Hst and call 
on them during my next day’s work 
making demonstrations, appraisals 
and some sales. 

There are many ways of getting 
prospects, too numerous to mention, 
but the experienced automobile 
salesman will say “old stuff.” Cer- 
tainly it is “old stuff,” but it gets 
me new business and that it what 
I am after. 

I know when I start out in the 
morning where I am going, who I 





biles, trucks, parts, accessories and 


am going to see and in many in- 
stances what I am going to say. If 
a salesman will work some of my 
ideas, combined with many more of | 
his own that mgiht be better than | 
mine, persistently day in and day | 
|}out—the business will come. 


might be, but automobiles are here 


day and a certain number will be 
sold regardless of business condi- 
tions, The salesman making the most 
contacts and maintaining an en- 
thusiastic attitude, regarding his 
product and the organization he 
represents, will make a success in 
this business always. 


INDUSTRY SEEKS 
RECONSIDERATION 
OF SPECIAL TAXES 


(Continued: from Page 1) 





of an agreement with the commit- 
tee that if the tax of 5 cents a 


pound is removed, the manu- 
facturers will contribute a similar 
sum — about $35,000,000 revenue 
annually—through some other form 
of taxation. 

This understanding was reached 
with the committee as the result 
of a secret meeting held to hear the 
protest against the tax from A. L. 
Viles, general manager of the Rub- 
ber Manufacturers’ Association, 
Inc. 

It was seid the rubber manufac- 
turers were considering a substitute 
tax of 7 or 8 per cent. on the sale of 
manufacturer rubber articles. It 
was also stated that the committee 
would hold another session some 


time today to hear further argu- 
ments from the rubber manufac- 
turers. 


Members of the Senate commit- 
tee, as well as every member of the 
Senate, were bombarded with tele- 
grams from the taxation committee 
of the National Automobile Cham- 
ber of Commerce, pointing out that 
unemployment will be increased in 
every state if the drastic automotive 
taxes proposed in the new bill are 
enacted into law. 

Urging reconsideration, the presi- 
dents of the leading motor manufac- 
turing companies, who are members 
of the N. A. C. C. taxation commit- 
tee, joined in sending the following 
telegram to the Senate: 

“News that finance committee has 
voted heavy taxes against automo- 


rubber is a distinct shock to those 
in the automobile business in every 
state. 

“Coming at this time when prac- 
tically all of us in the automobile 
business are operating at a loss, this 
burden placed upon our industry 
and its users is certain to make it- 
self felt in increased unemployment 
and additional hardships upon the 
four million workers dependent upon 
the automotive trade. 

“Such a heavy portion of the new 
tax bill should not be at expense 
of the revival of the largest business 
in this country. As representatives 
of our industry we urge you to re- 
consider the piling up of burdens 
upon the automotive and all its re- 





sro>wu dee 


Times are not as good as they | 8 


to stay. Many are wearing out every | 
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lated business to give us a chance 
to bring back employment every- 
where.” 

The telegram was signed by Alfred 
P. Sloan, Jr., General Motors; Edsel 
B. Ford, Ford Motor Company; 
Alvan Macauley, Packard Motor Car 
Company; A. R. Erskine, Stude- 
| baker Corporation; CC. W. Nash, 

Nash Motor Company; Roy D. 
| Chapin, Hudson Motor Car Com- 
| pany; R. P. Page, Jr., Autocar Com- | 
}pany. and Walter P. Chrysler, 
Chrysler Corporation. 

Although the Senate Finance 
Committee has clung stubbornly to 
| the compromise rates on automotive 
agus the fact that it has shown 
a disposition to yield on the rubber 

levy was accepted in some quarters 
today as paving the way for Senator 
James Couzens of Michigan to re- 
; open the fight on the floor of the 
Senate. 

| The drive of the Senate leaders is 
}to complete the tax bill and the 
jeconomy program in time for an 
| adjournment of Congress by June 10. 
| Although they hope to pass the 
revenue bill practically in the form 
'in which it was reported, two major 
fights loom on the floor. 

One is to substitute the manufac- 
turers’ sales tax for many of the 
| special excise taxes now carried in 
| the bill, which would give Senators 
Couzens and Vandenberg of Michi- 

gan the opportunity to attack the 
| automotive levies. 

| The other is to strike from the 
bill the so-called tariff provisions 
imposing import taxes on rubber as 





MODEL REDUCTION 
AND ADVERTISING 
PLANS DISCUSSED 


(Continued from Page 1) 


££. 0. b. prices. This latter described 
dealer attitude may be due largely 
to the fact that past efforts to use 
delivered prices in advertising have 
had an unfavorable reaction on 
dealers as the result of lack of uni- 
fied action by all companies in the 
industry. This lack of co-operation 
brought about a situation where the 
public felt that the products of the 
dealers advertising delivered prices 
were higher in price than those of 
the companies still retaining f. o. b. 
listings. Complete co-operation is 
needed, it is pointed out, before this 
plan can become effective. 

The favorable reaction toward the 
reduction in models and options is 
based on the principle that dealers 
at the present time strive to sell 
the cars which they have on their 
floors rather than cars for which 
the customer would have to wait 
several days for delivery. It is gen- 
erally conceded that if such addi- 
tional models and options were not 
available the customer would com- 
promise on the model best suited to 
his use. It is felt that the change 
would have little effect on sales, but 
would result in lower overhead for 
the dealers. 

Further dealer opinion on these 
two topics is expressed in the fol- 
lowing letters by dealers to Automo- 
tive Daily News: 

Automotive Daily News: We have 
followed with a great deal of in- 
terest the discussion in the News of 
advertising of delivered prices and 
a reduction in the number of 
models, 

It would seem to us that a very 
sharp reduction in the number of 
models would prove highly advan. 
tageous to both the manufacturer 
and the dealer. We find that prac- 
tically 80 per cent. of our business 
is done on a very few models, and 
by confining both manufacturing 
and selling to these few models it 
would be possible to eliminate from 
our new car stock “ninety day 
cars,’ which, as_ we all know, are 
responsible for the loss in used cars. 
In other words, why not pay the 
same attention to the turnover in 
new cars that we do in used? 

In our opinion the small loss of 
business due to fewer models we 
would more than offset by the in- 
creased turnover, reduction of in- 
vestment, overhead, etc. 

We believe, too, that it is high 
time for the manufacturer to dis- 
card the methods of 1904 in adver- 


(Continued cn Page 6) 





well as coal, oil, copper and lumber. | 


jers being served, as compared with 
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SERVICE MEN FIND NEW CAR 
PROSPECTS FOR THIS FIRM 


Having completed a full survey of its owner clientele 
comprising a total of nearly 6,000 owners in Detroit and 
vicinity, the Graham- Paige of Michigan organization, dis- 


tributor of Graham cars in this section, 
campaign among its owners with a new 
, one . cemamesticeg 


a more active sales 
program, 


For the past six months the com- | value of the plan. 


pany headed by J. M. “Pat” O’Dea, 
the live wire of the Graham organi- 
zation, who is not only the leading 
factor of the Graham crowd, but 
who also combines with his duties 
the job as president of the Michigan 
Automobile Trade Associaticn, has 


pursued an active owner survey by! 


means Of its service organization. 
Through the fall and winter and the 
early spring the men of the service 
and parts departments have con- 
tacted regularly with the owners, 


selling the service department to the | 
and by means of the plan | 


owners, 
have maintained a service volume 
unequaled by any dealer in the city. 

Contacts have been made according 
to the plan of the Dealers’ Service 
Bureau of Bloomfield Hills, Mich., 
the plan having been set in opera- 
tion about November 1 and followed 
successfully through the entire cam- 
paign. 

The owners file is now said to be 
up to the minute. Owners’ addresses 
and telephone numbers have been 
checked and corrected. Names of 
those who have sold or otherwise 
disposed of their cars have been 
eliminated from the active file and 
personal contact with the owner who 
apparently appeared to be dissatis- 
fied with his car have been called in 


by the service manager and what- | 


ever the troubles seem to have been 
have had their cars gone over care- 
fully by the service manager and 
straightened out in a Satisfactory 
manner to the owner and knockers 
turned into boosters. 


;}more owners . than 





is now turning to 


One of the most 
important features of the campaign 
has been the clean shop and service 
program. ‘This alone has attracted 
was considered 
possible, and more than one owner 
has expressed the thought that a 
clean shop means not only a place 
worth going into as far as the owner 
or any member of his afmily is con- 
cerned, but expresses clean business 
methods. 

Another phase brought out by the 
campaign was the revealing of pros- 
pects for new cars. The owner when 
being called on sensed the fact that 
he was not being solicited for a new 
car and was inclined to talk freely 


| about service, which sooner or later 


developed into a talk about the me- 
chanics and style of the new Gra- 
ham eight. The alert service man 
diplomatically began a little care- 
fully guarded sales talk and descrip- 


| tion of the new car and its qualities. 


The owner made no attempt to con- 
ceal his interest, which was carefully 
noted by the service man, who then 
turned in the owner’s name as a 
prospect for a new car. This report 
goes to the sales department and is 
followed up immediately by a closer 
salesman. A surprising number of 
sales have been made in _ this 
manner to owners who were totally 
unsuspected as prospects for new 
cars. A good number of recondi- 
tioned cars have been sold through 
the same sources of information. 
As a result of the number of car 
owners going through the service 
department and realizing the impor- 


The campaign for more service has} tance of the service factor in sales 


resulted in better service for the 
owner, and the volume of service 


work done daily is now at a higher | 


figure considering the number of 
cars in the field than at any time 
in the past two years. With a reg- 


ular follow up on service, an increas- | 


ing amount of service work con- 
tinues to roll into the shops amount- 
ing to a greater percentage of own- 


the figures before the campaign 
began. A fixed income budget for’ 





the shops has been set up and the 
monthly income figures show the} 





plus the appearance of the service 
department “Pat” O'Dea is now tak- 
ing advantage of the opportunity 
and has created a sales section in 
the service department. Approxi- 
mately 2,000 square feet of space 
has been allocated to the new sales 
section. The floors have been 
painted and the section fenced off 
so to speak by silk ropes. Attractive 
furniture brought down from the 
main salesroom and a few attrac- 
tive real palms and ferns add to the 
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Owners of 1,500,000 Business Vehicles 
Will Get the Issue of May 20th 


Fleet owners having 10 or more vehicles, 
25,000 names, will receive the truck issue 


May 20th. 


Only Automotive Daily News 


can provide such wide distribution at no 
additional cost to the advertiser. 


If you want to reach not only those owners 
but all exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
May 20th issue with a page at $350; half 
page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication, 
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Don’t Sell America Short 
N the last three years there have been a lot of people 
warning us not to sell America short. Much of this ad- 
vice was handed out with the self-interest of the giver pal- 
pably in the foreground. Some of it was simply well meant 
optimism, without any particular reason behind it. It be- 
longed in the category with the somewhat annoying an- 
nouncement that “the country is fundamentally sound.” 

Within the past days there has been an addition to the 
ranks of those who advise us not to sell America short and 
this time it does mean something. The latest financier 
to give this time-honored advice is Andrew W. Mellon, late 
secretary of the treasury and now ambassador to the Court 
of St. James’s. 

No one can question that Mr. Mellon knows consider- 
able about finance and about the value of stocks and bonds. 
Long before the present depression reared its snarling fea- 
tures above the horizon, Mr. Mellon advised people to buy 
bonds’ instead of stocks. Full many a stout burgher of 
these United States wishes now that he had accepted the 
advice instead of laughing at it. 

And now Mr. Mellon, after steadfastly refusing to de- 
tour into fatuous optimism during all the length of the 
depression, warns that selling America short is a dangerous 
business. He feels that securities and products have passed | 
that hypothetical level where price and value meet. He} 
obviously thinks that present prices in the securities of wel 
managed companies represent an opportunity for the con- 
servative buyer. 

All this might mean little if the warning had come from 
some spectacular stock market operator, trying to stir up a 
little buying interest on which to unload some of his hold- 
ings, but coming from the generally silent, utterly conser- 
vative Mr. Mellon the advice is worth pondering. 











Crop Prospects 


It is certainly an anomalous condition when reports indi- 
cating partial crop failures are hailed as positive economic 
assets. And yet that seems to be very much the position of 
this country at the present time. 

In a considerable part of the territory between western 
Texas and North Dakota a great deal of the wheat acreage 
has been abandoned because of drought, dust storms and 
untimely freezing. In the prairie states grasshoppers and 
drought make the crop outlook anything but rosy. And all 
this is, to put it mildly, not bringing tears to financial eyes 
in this country. 

Surely such a condition is an indication of how the 
present financial cataclysm has upset normal values. The 
mere fact that a crop failure or reduction would remove the 
threat of surpluses from the agricultural market makes what 
would ordinarily be a misfortune seem very like a blessing. 

The unfortunate part of this condition is that while 
some farmers who have raised crops will benefit by in- 
creased prices and the removal of an overhanging surplus, 
other agriculturists will suffer because they have nothing 
to sell. Any prosperity accruing will be of a very spotty and 
mixed variety. 

Yet in the end, if we can get rid of the three or four 
hundred millions of bushels of wheat which have been hang- 
ing over the market for the past years, the farmers will 
eventually benefit on a wider scale. Nature has a peculiar 
way of evening things up in the end, but in the meantime 
there is likely to be suffering in various areas. 

And just how long is it going to be before the farm 
market for automotive vehicles comes back to its accustomed 
_ important place in the sales field? 
i 















13-22—London, England. Olympia Show. 
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Trade Association News 





Allentown, Pa., May 9.—Levan 
Lawfer was re-elected president of 
the Lehigh Automobile Trades As- 
sociation at the organization’s an- 
nual meeting held at noon yesterday 
in the Americus Hotel. 

The directors gathered to name 
other officers as weil. In addition 
to Mr. Lawfer, Robert Ritter was 
elected vice-president and Leigh 


Lawfer Elected President 
of Lehigh Automobile Ass’n 








Schadt secretary, with Charles Ruhe 
as treasurer. 

The Allentown Automotive Asso- 
ciation held its meeting at the same 
time. They heard an intensely in- 
teresting talk, together with a mo- 
tion picture showing, of the live 
Wires in an automobile, given by R. 
W. Mardin of the Packard Cable 
| Company of Warren, O. 


Connecticut Truck Group 
Considers Mass. Rail Law 


The bulletin of the Motor Truck 


| Association of Connecticut issued 


May 6 calls attention to the pro- 
posal in Massachusetts to permit 
operation of motor trucks by rail- 
road interests under a control plan 
which would prevent § indiscrimi- 
nate competition with independent 
truckers. 

Other items of interest to truckers 
in Connecticut and adjoining states 
are also reported in the bulletin 
which is reprinted herewith as fol- 
lows: 

TRUCKING BILL 

A bill authorizing the railroads, 
through their subsidiaries, to engage 
in the trucking business, limited as 
a part of railroad operations, has 
been reported favorably by the Mas- 
sachusetts Legislative Committee on 
Transportation. The bill, if enacted, 
will authorize the railroads to oper- 
ate trucks to carry freight to and 
from railroad terminals in areas 
limited by the State Department of 
Public Utilities, which department 
also would be empowered to regu- 
late the number of trucks to be oper; 
ated. This measure would prevent 


indiscriminate operation of trucks 1® 


competition with independent truck- 
men. The subsidiaries would be re- 
quired to file with the utilities de- 
partment separate accounts as to 
bus and truck operations. The com- 
mittee has decided to report a bill 
authorizing railroads to buy stock 
in subsidiary companies operating 
trucks. 
NEW LAW IN RHOD”™ ISLAND 
The maximum gross weight allow- 


— 
| COMING EVENTS | 
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MAY 


7-11—Cleveland, 0. American Society for 
Testing Materials, meeting. 


7-16—Budapest, Hungary. Internationa) 
Pair. 

12-13—Cleveland, 0. American Gear 
Manufacturers’ Association, meet- 
ing 

14-15-—Atlantic City, N. J. Annual con- 
vention New Jersey Automotive 


Hotel Jefferson. 
United States 


Trade Association 
16-20—San Francisco, Cal. 


Chamber of Commerce, annua) 
meeting 

19-20—Chicago, Il. National Battery 
Manufacturers Association meet- 


ing, Hotel Sherman 

23-28—Chicago, Ill, Radio Manufacturers 
Association, meeting, Hote) Sher- 
man. 

JUNE 
France.—International Auto- 
Association 

Transport 


Paris, 
mobile Manufacturers 
sixth annual Motor 
Congress 

1- 3—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 

8-11—State College, Pa. American So- 
ciety of Mechanica) Engineers, Na- 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
Summer meeting. 

20-21—Atlantic City, N. J. American So- 
ciety for Testing Materials, annua) 
meeting, Chalfonte-Haddon Hall. 


JULY 


3—France. Grand Prix Automobile 
Race 

5- 9—Southampton, 
cia] Car Show. 


9-10—Belgium. Grand Prix Automobile 


England. Commer- 


Race 
17—Germany. Grand Prix Automobile 
, Race. 
20-22—Llandrindod, Wales. Commercia! 
Car Show. 
OCTOBER 
3- 7—Washington, D. C. Nationa) Safety 
Council, meeting. 
3- 7—Buffalc, N. ¥. Nationa) Metal Ex- 
position, 174th Regiment Armory. 
W. H. Eisenman, 7016 Euclid Ave., 


Cleveland, director. 

- j—Buffaleo, N. ¥. National Meta) 
Congress. Sponsored by American 
Society for Stee] Treating, with co- 
operation of American Society of 
Mechanical Engineers, Institute of 
Metals and [ron and Steel Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- 
tion. 








jable on the highways of Rhode Is- 
land for a pneumatic tired two axle 
vehicle is now 32,000 pounds. 
former gross was 28,000 pounds 
which is now the maximum on solid 
tired vehicles. The method which 
the Rhode Island state board has 
always pursued in granting regis- 
trations will apply. Trucks manu- 
factured under a maximum gross 
allowance will be given -the rating 
in accordance with 















| National 
















turer’s recommendations up to the 
new gross of 32,000 pounds. On 
trucks with a manufacturer’s ton- 
nage capacity, the state board’s 
standard method of arriving at a 
maximum will still apply. For ex- 
ample, if you own a 3% ton truck, 
the maximum pay load will not be 
over 10,500 pounds. The standard 
overload of 50 per cent. of manu- 
facturer’s rating may be obtained 
up to the gross of 32000 pounds 
after proper braking equipment and 
all necessary safety devices have 
been approved, 
MAGAZINE OUT NEXT WEEK 
The special spring issue of Mo- 
tor Truck News, the official publi- 
cation of the Connecticut Motor 
Truck Association, went to press on 
Monday and should be ready for 
distribution the latter part of this 
week, It will contain 48 pages, not 
including the covers. A copy will be 
mailed to every member of the as- 
sociation. The magazine will have 
a circulation of 3,800. 
BOARD OF DIRECTORS 


MEETING 
The board of directors of the 
Motor Truck Association has voted 


to have the association represented 
at a regional conference of Motor 


| Truck Association Executives to be 
The | 


at the headquarters of the 
Automobile Chamber of 
Commerce, Wednesday, May 11. 
President Smith was authorized to 
communicate with some of the 
members of the association with 
reference to serving on a legisla- 
tive committee which will be ap- 
pointed at the next meeting of tne 


held 


the manufac-! directors on June 6. 


N. J. Trade Group to Discuss 


Legislation at Convention 


(Continued from Page 1) 


jects that will confront the trade at 
the annual convention and election 
of the New Jersgy Automotive 
Trade Association, ‘which will be 
held at the Hotel Jefferson, Atlan- 
tice City, on Saturday, May 14, is 
the proposal to increase the gaso- 
line tax to 5 cents a gallon, the extra 
2 cents to be used for emergency 
relief, and the further proposal to 
issue $20,000,000 of bonds for relief, 
to he paid for out of the gasoline 
tax. 

“It doesn’t matter much which 
branch of this industry you are in, 
such a tax as is proposed would hurt 
your business immeasurably. 

“What are you going 
about it? 
| “There is something you can do, 
is to attend the annual 


| 


to do 


land that 
think about it. 


the fourteenth, and a special hear- 
ing on the proposed gasoline tax 
increases will be held at Trenton on 
the nineteenth. Your state associa- 


FREEMAN & SONS ENLARGE 
TERRITORY FOR REO 


Jacksonville, Fla.. May 10.—Free- 
man & Sons, Inc., of Miami, Fila., 
veteran Reo distributors, have 
opened a branch in Jacksonville 
from which they will handle the dis- 
tribution of Reo passenger cars, 
speed wagons and heavy duty trucks 
in a territory which includes twen- 
ty-five out of the fifty-four counties 
in Florida and twenty-seven counties 
in Georgia. 

H. J. Freeman is founder and 
president of Freeman & Sons. Asso- 
ciated with Mr. Freeman are his 
sons, E. J. and R. D. Ed J. Free- 
man is to be the manager of the 
Jacksonville branch. Sales and ser- 
vice headquarters are to be main- 
tained in the well-located and well- 
equipped building on Park Street 
that housed the former Reo organi- 
zation. 





IRISH FREE STATE 
TAXES CAR BODIES 
Washington, May 10—A duty of 
approximately 75 per cent. ad val- 
orem has been imposed on automo- 
bile bodies imported into the Irish 


Free State, the Department of Com- 
merce was advised today by Con- 
sul General Henry H. Balch at Dub- 
lin. A preferential of two-thirds of 
the rate was granted on such 
imports from England. Automobile 
bodies formerly were dutiable in 
Ireland at 331-3 per cent. ad val- 
orem general tariff. 


convention and tell them what you} 


“The convention is to be held on! 








tion officials want to know what 
your attitude is with respect to this 
tax, so that they can present your 
views at the Trenton hearing. 

“Thousands of motor vehicles 
from all parts of the state will travel 
to Trenton for this hearing. 

“We are in hearty accord with the 
objects of the emergency relief com- 
mittee, but we are not in sympathy 
with thetr desire to load all of the 
burden on motor vehicle owners.” 

At 7 p. m. the annual banquet will 
be held, with former Gov. Edward C. 
Stokes, president of the First Na- 
tional Bank of Trenton, as speaker. 
He will present the banker's view- 
point of the automotive industry. 
Other speakers will be Mayor Harry 
Bacharach, Harold Hoffman, com- 
missioner of motor vehicles; Col. 
Norman Schwarzkopf, superintend- 
ent of state police, and State Sena- 
tor Emerson L. Richards. 

An entertainment and dance will 
follow the banquet. 


DAYTON DEALERS ELECT 
BOTT AS NEW DIRECTOR 


Dayton, O., May 10 (UTPS).—At 
a meeting of the directorate of the 
Dayton Automobile Club Fenton 
Bott was elected a director to com- 
plete the unexpired term vacated by 
the death of the late Russel] Ger- 
kins. 

The unexpired term will continue 
for a period of three years, Gerkins 
having been elected at the club elec- 
tion two months ago. 
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| DE SOTO ADDS TO 
ITS PERSONNEL IN 


e w ~~ oO wo & n 
: & S i e|z8 zl.3 2 e | : EXPANSION: PLAN 
a ~ — 
NAME AND 5 = ~ be ¢ “lee Bleg 9 gle & 
MODEL =] L a 3 i} =ice4 =“"|8o 2 re 46 (Continued from Page 1) 
& 3 5 S € e;/as Sl#s ei} £ gs 
& . & a o Sis*® sian § ele & | fices is being increased and efforts 
Auburn 8-100 1 mk an — | Cha USL | — Cas | — woah eae pay ye a fu fo — | Day *De} | 2 being made to extend the pres- 
Auburn 12-160 _ one | om — | Cha USL | — Cas | — = | = Cor | Cor oe ee — | Day *Hou | ent De Soto dealers organization, 
Austin’ = =| NE No| K-S BS |Cha USL | No No | No ‘No | Duc No|No  No|No |Cen Cen | No Own ieee a lei 
Buick 32-50 “AG —|AC —{|AC  ODR| AC No | — =| Duc Gui | Gui sLof;— |— —|K-H Del] pee ifed today is the cutive 
Buick 32-60 | AC —|/AC — | AC DR | AC No | — — {Duc Gui| Gui §Lof|— |— —|K-H ‘Del gp Age ep ome S Bg = 
Buick 32-80 | AC — | AC — | AC DR | AC — | = —| Duc Gui, Gui SLof|— |— ~ | Bn *Del | disrict maneeets ond listri t epee 
Buick 32-90 _ | ac — | AC — | AC DR | AC |= — | Duc Gui | Gui SLof|* | — — | K-H _*Del sentatives "The purpose at ‘the 
Cadiiee 370 B AC Jag | AC DR | AC DR | AC Cas|— | —|— Gui] Gui LOF|— | Eat Eat |K-H  *Deél| gathering, Mr. Peed points out, is to 
aa. 452 B AC Jag! AC DR ; AC DR | AC Cas | — —_|— Gui | Gui LOF | — Eat Eat | K-H Del| give factory officials an opportunity 
Cadi lae 355 L AC __dag AC _DR AC _ DR AO Sas —|— Gui Gui LOF — | Eat Eat | K-H WDel| to personally congratulate the or- 
Chevrolet - | AC — | AC DR | AC * | AC — | Tern — | Due Gui | Gui SLof [*  |fOwn Own | Own Del | ganization on the part it played in 
Chrysler 6 —_ NolYyve —lea te co ee i =o éDup | ae pas i — | enabling De Soto to make such a 
Chrysler 8 |. om — | Yes a 7 - ‘vas | N a ct Se le ee be yea Te __| fine showing in March and also to 
, Wil | Yes Cas | No No §Dup | | : : 
Chrysler Imp.8 | — Yes | — one Wil | Yes Cas No No | — —|— §Dup|* oe ok. on _ | discuss plans for a continuance of 
Chrysler Im. 8 Cus.| — Yes | — om | om Wil | Yes Cas | No No | — —t— &Dun! * ae anki ae - neers selling campaign 
= sideman ae Scone ieee . > aan a a -— amelie a ae een ~ 1ro0 y C oy 
Cord Frot Front I Drive | | Ste »__No | Mot-M__DR | Cha _ USL Ster Cas | GR No _Mur Ind | Ind — |No | | ASP ~ ASP | Day ~~ Hou Hom ae Byron C 
De Soto Six | NE = ___No| Mot-M DR | AC i 4 Yes __No _Yes ‘Yes Due _ Cor | Hal §Dup | 1 | No | Yes Yes Fe _ Del Foy, who, incidentally, completes his 
De Vaux 6-80 ___| Ste No | Mot-M Yale | Cha Nat | Mot-M__No | No No | Duc JB |JB __—|No | Gen Gen | MotoW Hou — year as president of De Soto 
Dodge Six S| — —|AC DRj|AC  wWil|AC  #-—|VS  VS|Ditz c Tes | = oday. Congratulatory wires and 
— s or | Cor §|— | Yes Yes | Budd ~ Del habe ie ao 
Dodge Eight — —{Ac DR | AC Wil | AC = | we VS | Ditz Cor|Cor . §|— | Yes Yes | Budd _Del letters from all parts of the coun- 
Essex G Gr. | Su. 0 1) Ste aan Be nen — ees try were pouring in on Mr. Foy. 
Su. ~ | Ste — | Mot-M_ Ele | AC Ex | K-S —|— —|-— JB|JB Dup|— _ — MotoW *Mon| mr. Fov was . hi’ eeeteas 2 
Ford ceniiatiieinaistiaanin i iattitictereaieaiie Seiad ne in - = ee! Ul me. = r, Foy was the chief speaker at 
were A Own No |! Yes Hurd | Cha Own No — | § — | Own Own! — Yes |— | Yes yes | — ‘Hou | the banquet in the Detroit-Leland 
Ford V-8 Own No | Yes _ — Cha Own | No —/|§ — | Own Own|— Yes |— | Yes yes | — *Hou | tonight. Speakers at the meeting 
Franklin Airman | NE Borg | Yes | Cha Nat | No Cas | Yes Yes” [ +. ig LOF | No | Yes Yes | No * —| program Monday and Tuesday in- 
Franklin V 12 | NE_ Borg | Yes | Cha Wil | No Cas | Yes No|** Yes | Yes Yes |No| Yes Yes | No *Yes a a —_— of sales, merchan- 
—— ——————— —EE —— ——___— — - eae ———$—$—$$—$—$— —————————————_ S 
Graham 8 “NE =/K-S'7 Her|Cha Wil | K-S No | Yes No |* Hal | Cor LOF | No |'ASP TASP | Motow Del/GSn8 and advertising specialists. 
Graham BL. Str. | S ; Ie i ‘ Among them are R. M. Rowland 
fl BA SB Wil | K-S No | Yes No | Cor | No $Lof | No |fASP {ASP | MotoW "Del | accistant general sales. manager: 
Hudson Gr. 8 | Ste — | Mot-M_Ele[AC Ex|K-S  —|— —|—  Hal| Hal Dup/— | — —| MotoW *Gab|Harry Moock, general sales mana- 
meen 216 | Ste No | Mot-M_ Ele | — Wil | Mot-M No |— —|Var Hal | Hal §Dup/|No | — —|— *Gab | ger of Plymouth; Orrin P. Kilbourn, 
upmobile 222 | Ste © | Ste Ele | — Wil | Ste No | — Var Hal | Hal §Dup | No — —|— *Gab | vice-president of J. Stirling Getchell, 
Hupmobile 226 | Ste No | Ste Ele | — Wil | Ste Cas | — — acl Var Hal | Hal §Dup!No | — —|— *Gab/Inc., advertising counsel for De 
La Salle 345 B_ | AC Jag | AC DR|AC  DR|AC  Cas|— —|— Hal [Hal LOF|— | Bat Eat [K-H  *Del| 5010: Rots Roy, nS OS Salat 
Senet oenensiennmnseetsoneme seam! = ts ’s a P| isi a 
vs | NE Thom | K-S Her | Cha Be | Mot-M Cas |Cuno Yes|*  Hal| Own $j|— | Bif a POwn Hou] ities an 7 tar maa te meee 
neoin 12s] NE_ Wal | K-s Her | Cha Ex | Mot-M_ Cas | VS vs |— ___Hal | Hal $|No | Gen Gen | — veteran director of service, 
— 8-125 |NE Jag | AC DR | Cha nat AC — | GR —|° Cor | — —j|— |Eat Eat | Day *Gab| The Tuesday “jubilee” meeting 
Marmon 16 |AC Jag! Mot- M DR | Cha Ex | Mot-M Cas |! VS vs |* Hal | — —{— | Eat Eat | Moto-W *Hou | program includes group meetings at 
Nash Big 6 | Ste No | K-S Her | AC USL | *-S Nol —[* Gor | Cor §Dup |— Bac Bad Bad | Motow *De *Del|the Detroit-Leland Hotel in the 
Nash Stand. 8 | Ste No/|K-S Her | AC USL | K-S No| * —|°* Cor | Cor §Dup|— Bad Bad | Motow ‘*Del| morning and an inspection of the 
Nash Special 8 | Ste No|K-S Her | AC USL | K-S No | * —|* Cor | Cor §Lof | — | Eat Eat | Motow ‘*De)l| factory in the afternoon. On 
Nash Adv. 8 | Ste Borg | K-S DR | AC Ex | K-S Cas| °* =f Cor | Cor §Lof | — | Eat Eat | Motow *Del Wednesday the district managers 
Nash Ambas. 8 | Ste Borg | K-S DR | AC Ex | K-S__Cas| ° on | 9 Cor | Cor §Lof | — | Fat Eat | Motow ‘*Del| will hold a special session with fac- 
ae F 32 | AC No | AC BS |AC DR | AC Yes | Tern No | Duc Gui] Gui §Lof|— | Own Own |K-H  “Lov| tory officials. 
° smobile L 32 | AC No! AC BS | AC DR | AC Yes | Tern No | Duc Gui | Gui §Lof | | Own Own | K-H *Lov 
ackard Stan. 8 | NE Jag | K-S Yes|AC Pre | Mot-M Cas| Yes Yes |—  Hal| Ye 2s | Motow *Del 
| é - é s — ¢ s LOF | No | Yes Yes | Moto 
Packard Del. 8 | NE Jag | K-S Yes | AC Pre | Mot-M Cas | Yes Yes|— Hal! Yes LOF!No | Yes Yes | Motow “Del P ULCHER ASSUMES 
umes Light 8 NE No | Yes Yes | AC Pre |Mot-M Cas | Yes Yes | — Hal | yes Lof | No | Yes Yes | Motow *Del DIRECTION OF § ALES 
ackard Twin Six| Wal Wal | Yes Yes | AC Pre Mot-M Cas | Yes Yes!|— Hal | Yes Lof|No | Yes Yes | Motow “Del 
Peerless Mast.8 | AC  Ster | Mot 1 Wi D Gab 
| Mot-M Yale | Cha Wil | Mot-M Cas 1 GR No | Val. Cor | Cor Dup , | Eat Eat | Day 
Peerless Cust.8 | AC Ster | Mot-M Yale | Cha Wil | Mot-M_ Cas | GR No! Val Cor; Cor Dup|— | Eat Eat | Day Gab FOR FEDERAL TRUCK 
Pierce-Arrow 54 | NE Borg | K-S Her | Cha Wil _K-S Gas | Wood Wood | * Gui | Gui Dup' No | Eat Eat | K-H *Del : 
Pierce-Arrow 52 | NE Borg | K-S Her | AC Wil K-S Cas | Wood Wood | * Gui | Gui Dup | No | Eat Eat | K-H *Del (Continued from Page 1) 
Pierce-Arrow 53 | NE Borg | K-S Her | AC Wil | K-S Cas | VS Vs | * Gui | Gui Dup| No | Eat Eat | K-H *Del i 
Plymouth NE — | Yes Sha ' AC Wil | — ai — | Due “Cor | Co §Dup|— | Gen Genit Dei | during the past few years, to de- 
Sentlac oe — a wane enema —_ — ——————;;— | vote much time and study to fac- 
ne a =—|— —| AC —-|— —|- —|Duc —|]— $SLof}|— — = LOV | tory operation. With these divisi 
Pontiac V-8 o— eo on! AD ani ti ake ™ — | Duc - | — S8Lof | — wn —|— *Lov ‘ See er ivisions 
Saal Ce ee ee =~ | Ue — ae i — "Sof the business established on a sat- 
Reo Royale 8-35 | Ste Elein K-S DR | Cha Wil | AC Cas | Yes No | 7 Gui | Gui i | No |CG CG | Motow Del |isfactory basis, however, he feels 
Reo Royale 8-31 | Ste No| K-S DR | Cha Wil | AC Yes | Yes No | t Gui | Gui —|No | CG CG | Motow  Del/ that he is now able to satisfy his 
Reo 8-21 NE No | K-S DR | Cha Wil | K-S No | No No | — > is No | No CG OG | = Del | ambition of many years and once 
Reo 6-21 NE No | K-S DR | Cha Wil | K-S No | No No | — al o | No CG CG i- Del | more play a prominent part in sales 
Reo 625-825 ___| Ste _ —|K-S DR | Cha Wil | AC Yes | Yes No | ft —|Gu fi No !CG CG | MotoW _ De] | activity. 
ane 6-65 | Ste No | K-S Aut -L | Cha = — Yes No|* Cor | Cor §Lof|No ,Cen Cen | K-H Del | 
Kockne 6-75 |} AC No! K-S_ Aut-L | Cha Wil | — | Yes No | * Cor | Cor §Lof | No ,Cen’ Cen | K-H Hou 
Studebaker 6-55 | Ste No|AC DR |Cha Wil, “See Yes —|°* £x,.Cor| Gui. .$|No|— .—|K-H } How BAY STATE ALLOWS 
Si.debkr Lict. 62) Ste No | AC DR Cha Wil | Ste No | Yes — |.° Cor | Gui $ | No _: — | K-H Hou 
ao Com. 71' Ste No | AC DR | Cha Wil | Ste No | Yes —j|* Gui | Gui $ | No — — | K-H *Hou R. R. TO DO TRUCKING 
Studeb’r Pies. 91/| Ste Borg | AC DR | Cha Wil | Ste Cas | Yes —j|* Gui | Gui $|No |— — | K-H *Hou | 
Stutz LAA [Ste Wal | Mot-M DR{|Cha Pre | Mot-M Cas | No Lin |* Cor | Cor Dup|— | Buck Buck | Motow Gab WITHOUT PERMITS 
Stutz MA Ste Wal! Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | * Cor | Cor Dup | — Stan Stan | Motow Gab 
Stutz MB Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | * Cor | Cor Dup|— |! Stan Stan | Motow Gab icuatian < Sie 
Stutz DV 32 | Ste Wal! Mot-M_ Her | Cha Pre | Mot-M_ Cas | Lin Lin | * Cor | Cor Dup;— | Stan Stan | Motow Gab ontinued from Page 1) 
Willys-Over. 6-90 | NE No | Yes  Aut-L | Cha USL | No No | No —~—|[— -|— Lof|No — —|]—  Mon|Prices for short hauls to the vanish- 
Willys-Over 8-88 | NE No| Yes’ Aut-L | Cha USL | Yes No | No —|- —|— LOF|No - -—|- Mon | ing point in order to get long-haul 
Willys-Knt. 66 D NE Wal| Yes Aut-L | Cha USL | Yes Yes | — —|—-— — | LOF|No — we hom Mon | business, and that the legislation 
No | Yes Aut-L | Cha i xh aan —iee LO tie. ss Mon | Would greatly injure independent 


Willys-Knt. 95 NE 


USL ! Yes 








KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPEEDOMETER 
Flint, 





AC—AC Spark Plug Co., 


NE—North East Appliance Corp 


Ste—Stewart-Warner Speedometer Corp. 


Wal—-Waltham Watch Co. 
Var—Various makes 


CLOCK 
Borg—The Geo 


Mich. 


W. Borg Corporation. 


USL—USL Battery Corp 
Wil—Willard Storage Battery Co. 


° - villard, . 
pi Exide, Willard, Delco Gui—Guide Lamp Corp., Anderson. Ind. 
Hal—C. M. Hall Lamp Co., Detroit, Mich. 
HEAT INDICATOR Ind—Indiana Lamp Corp., Connersville. 
AC—AC Spark Plug Co., Flint, pated. Ind. 
K-S—King Seeley Corp.. Ann Arbor, Mich. —T ow a 
Mot-M—Moto Meter Gauge and Equipment JB—The Jno. W. Brown Lamp Mfg. Co.. 


Corp., Long Island City, N. Y., 
Crosse, Wis 


Ste—Stewart-Warner Speedometer Corp. 
Tl. 


Ster—Sterling Clock Co., La Salle, 
CIGAR LIGHTER 


| Pre—Pres-O-Lite Co., Indianapolis, Ind. 


and La 


STOP AND PARKING LIGHTS 


Cor—The Corcoran-Brown Lamp Co., 
cinnati, O. 


*Using both Hall or Guide. 
**Using both Corcoran and Brown. 


SAFETY GLASS 
LOF—Libbey-Owens-Ford. 


| SHOCK ABSORBERS 


Cin- 





roe. Mich. 


Newark, N. 


| *Equipped with ride control 


'400 ATTEND EASTERN 
SAFETY CONFERENCE 


10—The in- 


J., May 


— 7 


Del—Delco Products Corp., Dayton, O. 
Gab—The Gabriel] Company, Cleveland 
Hou—Houde Engineering Corp., 
Mon—Monroe Auto Equip. Mfg. Co., 


Buffalo 
Mon- 





Elgin—Elgin Watch Co 
Jag—Jaeger Watch Co., New York city 
Ster—Sterling Clock Co., La Salle, Il. 
Thom—Seth Thomas Clock Co. 
Wal—Waltham Watch Co., Waltham, Mass 
*Optional. 

FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich 
K-S—King Seeley Corp., Ann Arbor, Mich 
Mot-M—Moto Meter Gauge and Equipment 


Corp., Long Island City, N. Y¥., and La Bil_Bifl Cc Wank Ul 
Crosse, Wis GR—Grand Rapids Metalcraft Corp. if—Billex Corp., aukegan, : i j <9 tj a 
ie ee Rock Aas Can tional Council on Compensation In 
Aut-L—Electric Auto-Lite Co., Toledo V6—Van Sicklen Corp.. Elgin, Ill. h oG— ae = werene and Demeter copeess surance. He spoke at the eighth 
-L— - + . Tern—Ternstedt Mfg. Co., Detroit, Mich. Cen—Central Brass ixture Co., Spring- | annual Eastern Safety Conference | 
BS—Briggs-Stratton Co., Milwaukee. me eri i field, O. Also makers of Buckeye bump- |. wien y . , 
Cuno =cune Engineering Corp., Meriden. y Pp in the Public Service Terminal 


Ele—Mitchell Specialty Co., Holmesburg, 
Pa 

DR—Delco-Remy Corp., Anderson, Ind. 

Her—Hershey Mfg. Co., Chicago 

%ak—Oakes Products Corp., Chicago, Ml. 

Sha—Shaler Lock Co., Milwaukee, Wis. 

Yaie+Yale & Towne Mfg. Co. 


SPARK PLUG 
AC—AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co., Toledo, O. 
BATTERY 


DR—Delco-Remy Corp. 
Ex—Electric Storage Battery Co. 


Nat—Nationa) Lead Battery Co., St. Paul. 





*Cigar lighters in many cases are optional 
equipment, and are not standard on all 
models; the names of lighters shown in- 
dicate the makes supplied to various car 
makers. 

Cas—Casco 
Conn. 

NE—North East Appliance Corp.., 
ter. N. ¥ 


SMOKING 


Products Corp. Bridgeport. 


Roches- 


AND VANITY SETS 


Con 
Wood Woodcraft. 
*Various makes 
§De Luxe models only 


BODY FINISHES 


Ditz—Ditzler Color Co., Detroit, Mich. 

Duc—E, I. du eont de Nemours & Co., 
Philadelphia. 

MIM—Pittsburgh Plate Glass Co. 

Mur—Murphy Varnish Co., Newark, N. J. 

Rin—Rinched Mason Co. 

Val—Valentine & Co., New York city. 

*Various lacquers used. 

tUsing both Ditzler and Pratt & Lambert. 

**Using both Duco and Valentine, 


Dup—Duplate Corp. 

§Optional 

tExtra equipment 

$Using both Libby- *n-Ford and Duplate. 


Hi ER 


Kel—Kelch made by Grand Rapids Metal- 
craft Corp., Grand Rapids, Mich 


BUMPERS 


ASP—Alloy Stee! Products 
Bad—Badger Mfg. Corp., Milwaukee. 


Columbus 


ers. 

Eat—Eaton Axle and Spring Co., 
land, ‘O 

Gen—Genera! Spring and Bumper, Detroit. 

Stan—Standard Stee) Spring Corp. 

‘Extra equipment. 

*Optional. 


Cleve- 


WIRE WHEELS 


Budd—Budd Wheel] Co., Detroit. 
MotoW—Motor Wheel Corp., Lansing, Mich. 
Day—Dayton Wire Wheel Co., Dayton, O. 
K-H—Kelsey-Hayes, Detroit, Mich. 

‘Using both Kelsey-Hayes and Motor Wheel 


orp. 
tNot standard equipment. 


creased cost of accidents is due to 
definite causes readily apparent with 
a little thought, and accident costs 


can be reduced if a genuine and| 


long-lasting desire exists on the 
part of the employer and his em- 
ployee, according to Gardner V. Ful- 
ler, 


Building Auditorium. 

The conference was attended by 
about 400 members, It is sponsored 
by the National Safety Council, the 
Northern New Jersey Chapter of 
the American Society of Safety En- 
gineers, Hudson County Safety 
Council, 


assistant secretary of the Na-| 


Newark Safety Council, 





jon April 1, 


truckers and small businesses. 

A move to amend, by making the 
rates charged by the railroad sub- 
sidiaries compensatory, was defeate 
ed, 48 to 78. A move to refer the 
whole matter to the next annual 
session was defeated, 43 to 85, in @ 
rising vote, and 86 to 118 on a ro" 
call, 


APRIL TIRE STOCKS 


BELOW LAST YEAR 


(Continued from Page 1) 


comparing to 106.5 on 
April 1, 1931. 

A survey of the retail tire business 
clearly indicated the tendency of 
dealers to concentrate on one make 
of tire. Less than 5 per cent. of 
dealers handle more than two makes 
now, as compared with 20.5 per cent, 
in 1925. The percentage now con- 
centrating entirely on one make has 
increased from 43.2 per cent. in 1925 
to 71.5 per cent. in 1932. 

An average increase of about 0.44 
per cent. was registered in tire es- 
tablishments possessing vulcanizing 


Paterson Safety Council and the|equipment in April of this year, as 
|compared to April, 1931, 


New Jersey Department of Labor. 
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Service Men Find New Car 
Prospects for This Firm 


(Continued from Page 3) \ 


picture. In this space models of 
each type are displayed so that the 
owner driving in for any service 
work of any kind will have the op- 
portunity of looking over any par- 
ticular model in which he might be 
interested. 

The psychology of this move on the 
part of the O’Dea organization is 
not new by any means, but merely 
taking advantage of an opportunity 
already created by securing the 
owner’s good will to start with and 
based on the fact that the owner is 
more at ease when in the service de- 


partment than he wou:-d be on the | 


main sales floor. A separate sales 
crew will man the new sales section 
throughout the day and evenings 
as the 
for service until 
day. Demonstrations 
ranged for instantly, 
is given a ride in the new car while 
his present 
repairs or actually being repaired or 
adjusted. The next point of advan- 
tage is the fact that the owner after 
having had a ride in the new car 
and even being 
car gets back 
which he owns and 


10 o'clock each} 
can be ar- 


into the older car 


case 
a 


happened in one 
r returning after 


cars or as 
where an owner 


service department is open | 


and the owner | 


car is being inspected for | 


allowed to drive the | 


realizes that | 
perhaps it is about time to change | 


short demonstration trip was 
greeted with the news that the re- 
pairs on his present car would 
amount to a certain figure. He im- 
mediately got upon his hind legs 
and remarked that he would trade it 
in before he would spend that 
amount of money for repairing the 
old car. The salesman immediately 
|had the advantage for knowing the 
amount required to put the old car in 
shape and was able to submit to the 
lowfier a better appraisal figure for 
|the house for the old car than if it 
|} had gone through the usual formal- 
ity of kicking the tires and shaking 
ithe wheels by the sales department 
| appraiser. 

O’Dea claims that he will sell a 
lot of cars by this new arrangement. 
|He says: ~“There is no question 
| that service maeks sales. First, we 
got every owner in the right frame 
of mind about our service work and 
our service ambitions. Our owner 
contact plan put us in closer touch 
with the owners than ever before, 
and owner file is now in perfect 
shape. Next we found that we were 
able to make a number of sales 
| through the contacts made, and 
the service men themselves showing 
an interest in sales, for which they 
are remunerated, led us to realize 
' that with hundreds of owners com- 





ing every day for service we should 
be able to get their interest in new 
cars. The plan we now have elimi- 
nates the need for the owner to drive 
down to the main salesroom. He 
can see the model he is most in- 
terested in while his car is being 
inspected for repairs. He has only 
to take a few steps from the service 
reception section and’‘find himself 
in a real sales section, with all mod- 
els on display and salesmen to wait 
on him. We feel that this move is 
one which will bring us big returns, 
because of the increased number ot 
contacts we will be able to make.” 

A. E. Hall, formerly assistant to 
Lansing Thoms, sales manager, will 
have full charge of the sales sec- 
tion at the Woodlawn and Endicott 
Service Station. 


MODEL REDUCTION 
AND ADVERTISING 
PLANS DISCUSSED 


(Continued from Page 3) 


tising prices. The public is inter- 
ested only in what the car costs 
fully equipped and delivered, and 
we have found that advertising 
prices f. 0. b. factory less equipment 
causes quite a lot of resentment and 
selling resistance with our prospects. 
We do not believe that such a plan 
of advertising prices would be suc- 
cessful unless generally adopted. 
The adoption of such a program by 
the | three largest manufacturerse— 





Ford, Chrysler and General Motors 
—would most assuredly cause all 
other manufacturers to follow their 
lead. A DEALER. 
Charlotte, N. C. 
Automotive Daily News: In reply 

to your editorial in the Automotive 
Daily News of May 6 with reference 
to advertising of prices, it is the 
writer’s opinion that if the cars were 
advertised with the delivered price; 
that is, including freight, equip- 
ment, etc., the consumer would have 
a much better understanding when 
buying a car. They would know 
how much they were to pay, and it 
would be“less embarrassing to the 
dealers and salesmen throughout 
the country. 

N. P. MORRIS, Manager 

Kent County Motor Company, 

Dover, Del. 


N. Y.-N. J. RECIPROCITY 
EFFECTIVE IMMEDIATELY 


Trenton, N. J., May 10.—Automo- 
biles with New York state license 
plates may remain in the state of 
New Jersey indefinitely, under a re- 
cently enacted law in the latter 
state. 

By the same token, New Jersey 
automobiles may prolong their stay 
in New York the year round, if they 
so choose. 

Although the new law widl not go 
into effect until July 4,, Charles A. 
Harnett, New York commissioner 
of motor vehicles, and Harold G. 
Hoffman, director of the New Jer- 
sey Motor Vehicle Department, 
have agreed to carry out at once 
' the intent of the he statute. 








WIETHOFF OF ROCKNE SEES 
SALES GAIN DURING MAY 


Detroit, May 10.—F. L. Wiethoff, 
sales manager for Rockne, reports 
that factory shipments for the first 
seven days of May, with orders now 
in hand, indicated that the present 
month will exceed April in retail de- 
liveries by a considerable margin. 

He also announced  that- April 
showed a gain of 104.8 per cent. over 
deliveries in 1 March. 


WOULD ALLOW R. R. 
TO OPERATE TRUCKS 
Boston Mass., May 10.—A bill au- 
thorizing the railroads, through 
subsidiaries, to engage in the truck- 
ing business, limited as a part of 
railroad. operations, will he reported 
favorably by the Legislative Com- 
mittee on Transportation, it was an- 
nounced following an executive ses- 
sion. Representative Patrick F, 
Nestor of Lowell dissented,on the 
bill to be reported. The committee 
also voted to report a bill authoriz- 
ing railroads to purchase stock in 
subsidiaries operating trucks. 


ADIRONDACK SHOW DRAWS 
BIG CROWDS TO ARENA 
Lake Placid, N. ¥Y., May 10.—The 
Adirondack Automobile Show in the 
Olympic Arena, scene of the recent 
indoor Olympic contests, drew 
crowds that taxed the capacity of 
the new structure. A number of 
sales are reported for new cars and 
the show has all indications of being 


'a fine success. 
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Discussions Will Feature 


A.S. T. M. Meeting in June 





(Continued from Page 1) 


dards. Prof. Huntington is an out- 
standing authority on statistical 
theory and particularly well quali- 
fied to discuss the subject assigned 
to him, 

An important problem of especial 
interest to all who use standards is 
the establishment of methods of in- 
spection to see that quality stand- 
ards are met. The three papers 
listed for the evening discussion will 
point out how the work reported in 
the afternoon session has been used 
in the development of improved 
methods of setting quality standards 
and inspection methods. 

In addition to the informal papers 
which will serve as a basis of intro- 
ducing discussion at the round table 
conference, three formal papers 
giving concrete applications of sta- 
tistical theory will be presented in 
Sessions of the annual meeting with 
the general subjects of which they 
are involved. In the session cover- 
ing steel and magnetics, a paper, 
“Specifications for the Gauge of 
Sheet Metals in Terms of Quality 
Control,’ by R. L. Peek, Jr., Bell 
‘Telephone Laboratories, is scheduled. 
This discusses inspection methods 
adapted to a specification for the 
gauge of sheet metals which per- 
mits the estimation of the prob- 
ability that any portion of a sheet 
lies within given limits with respect 
to the nominal gauge. 

“The Application of Control 
Analysis to the Quality of Varnished 
Cambric Rope,” by M. F. Skinker, 
assistant director of research, 
Brooklyn Edison Company, to be 
given in the session involving rub- 
ber, paints, etc., presents control 
analyses of the products of four 
manufacturers, showing that in gen- 
eral they were not controlling the 
quality of their products. The tests 
required by the present specifica- 
tions were investigated and the in- 
dications are that they are con- 
trolled tests. 

In the session which involves cor- 
rosion and fatigue of metals, a pa- 
per is to be presented by R. F. Pas- 
sano, research engineer, the Ameri- 
can Rolling Mill Company, on 
“Controlled Data From an Immer- 
Sion Test.” A study of this data by 
Statistical methods indicated when 
_ the necessary and sufficient condi- 
tions were established. The paper 
explains the relationship between 
time and loss of weight of the im- 
mersed specimen. 

The authors of all papers, both 
formal and informal, will endeavor 
to present their subjects in a way 
which will not only point out spe- 
cific examples of how statistical 
methods have been successfully ap- 
plied with resulting economic sav- 
ings, but also how these general 
principals can be more widely ap- 
plied to better present industrial 
practices. 


The round table discussion and| 


papers are sponsored by an A. S. T. 
M. committee on Interpretation and 
Presentation of Data, under the! 
chairmanship of W. A. Shewhart, 
research engineer, Bell Telephone 
laboratories. 

The American Society for Test- 
ing Materials and the American 
Foundrymen’s Association are spon- 
soring a symposium on steel cast- 
ings which is to be held Tuesday 
afternoon and evening, June 21. 

Ten papers are listed for presen- 
tation covering many of the impor- 
tant technical phases of steel 
castings such as methods of mold- 
ing, casting, use of alloys and heat 
treatment. One of the important 
contributions is a paper on welding 
which discusses this subject from 
the standpoint of a steel foundry- 
man, Three papers are involved 
with the general topic of the devel- 
opment of alloy steels for ‘castings. 
Consequently, the symposium will 
be of interest to the producers and 
users of both carbon and alloy steel 
castings.. The papers follow: 
AFTERNOON SESSION 

“Introduction and General Sur- 
vey of the Steel Casting Industry” 
—wW. C. Hamilton, research director, 
American Steel Foundries. 

“Statistics Covering Steel Cast- 


sitesi iceudiiaeaaatél sete anes deen iesecamemseasegataaraeasmaarasmmaseasimriatit a a henatialinanaie * 


| 





ee 


ings’—G. P. Rogers, managing di- 
rector, Steel Founders’ Society of 
America, 

“General Data on Steel Castings 
and Their Fields of Application 
Governed by the Various Physical 
Properties’—C, E. Williams and C. 
H. Lorig, Bastelle Memorial In- 
stitute. 

“Purchase Requirements for Steel 
Castings with Notes on Physical 
Properties in Test Bars and in 
Commercial Castings”—R. A. Bull, 
director, Electric Steel Founders’ 
Research Group. 

EVENING SESSION 

Development of alloy steels for 
castings: 

(a) “Representative Properties of 
Cast Medium Pearlitic Steels,” Fred 
Grotts, metallurgical engineer Con- 


tinental Roll and Steel Foundry 
Company. : 
(b) “Iron-Chromium, Iron-Chro- 


mium-Nickel and Related Alloys,” 
Jerome Strauss, chief research en- 
gineer 
America. 

(c) “Austenitic Manganese Steel 
Castings,” J. H. Hall, technical as- 
sistant to president Taylor- Whar- | 
ton Iron and Steel Company. 

“Problems and Practices in the 
Heat Treatment of Steel Castings,” 
A. W. Lorenz, metallurgist Bucyrus- 
Erie Company. 

“Fusion Welding as Related to 
Steel Castings,” T. S. Quinn, treas- 
urer Lebanon Steel Foundry. 

“General Principles of Design as | 
Related to Physical Properties, 


Soundness and Ease of Production,” | 


F. A. Lorenz, Jr., general manager 
of industrial division American Steel 
Foundries. 

This symposium has been arranged 
by an advisory committee, headed 
by W. C. Hamilton, research direc- 
tor American Steel Foundries. It is 
the second in the series planned by 
the joint sponsors with the purpose 
of procuring and publishing critical 
data on the engineering properties 
of casting. The first, a symposium 
on malleable iron castings, was held 
at the 1931 A. S. T. M. annual meet- 


"NEW CARBURETOR 
TOOL KIT 





The Carter Carburetor Corpora- 
tion of St. Louis has placed on the 
market a new carburetor tool kit 
designed especially to service all 
models of the Carter carburetor. 


According to the manufacturer all | 
tools in this kit are made of vana- | 
dium steel -or better, chromium- 
plated. No expense has been spared 
in design or quality. 

The tools are packed in a metal 
container made of 22-gauge steel 
with olive drab finish. Ample space 
allowed in center compartment for 
additional tools. The price of the 
complete kit is $14 net to the trade. 


VACUUM CUP PULLEYS 


| 
The Keystone Engineering Com- | 


pany, Detroit, is producing a metal 
pulley with vacuurh cups on the face. | 
In operation as the belt reaches the 
cup, the air in the cup is forced out 
and the atmospheric pressure on the 
belt holds it firmly against the pulley | 
base to minimize slip. The pulleys | 
are available with a set screw and 
standard key seat in sizes from three 


to sixteen inches in diameter by two 


to fourteen inches face, 





DRY-BRIGHT ANNEALING 
FURNACE 


Charles F, Kenworthy, Inc., Water- 
bury, Conn., has developed an an- 
nealing furnace for handling non- 
ferrous metals by the dry-bright 
method, 

A neutral non-oxidizing atmos- 
phere envelops the charge in this 


furnace, which is contained in a cov- 
ered magazine during the annealing 
and cooling processes. This is de- 
signed to eliminate tarnishing of 
stampings and other products being 
treated. 

The furnace itself incased in a 
steel shell closed all around, except 
for a central opening at the bottom. 
A small hydraulic ram is located in 
the floor directly beneath this open- 
ing. A horizontal rotating platform 
is located eccentrically in relation to 
the heating unit and has six sta- 
tions bringing the work-loaded mag- 
azines intermittently into line with 
the opening in the bottom of the 
furnace. As each of the magazines 
swings into place, it is raised into 
the furnace by the hydraulic ram. 

When the annealing period has 


Vanadium Corporation of |been completed, the magazine is low- 


ered almost to floor level, swung 
away from the furnace opening and 
'allowed to cool. After it has cooled 
off the inert gas valve is shut off, 
the cover is removed and the an- 
nealing parts are taken out. Except 
for brief intervals one of the maga- 
zines is in the furnace all the time, 
while others are cooling or being re- 
loaded. The furnace is built for elec- 
| ee or gas heating. 


PYRO RAPID RECORDER 


The Pyrometer Instrument Com- 
pany, New York city, is putting out 
a new Pyro rapid recorder, designed 
to solve the problems of measuring 
the temperature of fast-moving ob- 
jects or that of rapid changing tem- 
peratures. There is no bar or other 
mechanical action to prevent the 
free-swinging of the galvanometer 
system. 

The Pyro rapid recorder, it is 
stated, imprints temperature change 
indications in less than a second. 
The super-sensitive radiation tube 
makes it possible to record the tem- 
peratures of fast-moving billets, 
sheets or any other material in the 
process of hot working. 


|LINCOLN ELECTRIC’S NEW 
WESTERN DISTRIBUTOR | * 





Cleveland, O., May 10—The Lin- | 


coln Electric Company has an- 
nounced the appointment of the 
Great Northern Tool and Supply 
Company as distributor for Lincoln 
products in Montana and Wyoming. 

“Stable-Arc” welders, welding sup- 
plies and “Linc-weld” motors will be 
distributed in this territory through 


and Casper, Wyoming, The main 
and salesmen cover the state of 
Montana and the northern half of 
Wyoming. 
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Great Northern stores and shops in | 
Billings and Kevin, Montana; Cody | 


office of the company is at Billings | 





New ‘Safety Device for 
Buses and Trucks 






Operators of transport vehicles 
that move at night will welcome the 


centralite—a simple and inexpen- 
sive emergency device to protect 
buses and trucks while stopped or 
disabled on the highways. 

When a driver finds himself 
stalled in dark or fog, he sets out 


— . ‘ 
AP EH GS es ZZ 
Beraty FLARE * 


these flares to warn approaching 
traffic which might otherwise crash 
into his bus or truck. 

Centralites burn, it is claimed, 
with a brilliant light—in all weather 
—and long enough for the average 
repair or to have the vehicle moved 
toa less dangerous spot. 





HYDRAULIC TESTING 
MACHINE 


The Steel City Testing Laboratory, 
Detroit, is putting out a moderate- 
priced testing instrument for use on 
specimens in tension, transverse, 
bending and compression. The de- 
vice is recommended for use in 
foundries, sheet metal, wire, cable 
and welding plants where a tester 
of 22,000 pounds capacity will serve 
the purpose. 

The testing device embodies 
tightly fitted, non-packed plunger. 
The upper pulling head can be ad- 
justed vertically. There are two 
measuring ranges. 

The machine may be had in either 
hand or motor driven type and per- 
mits easy determination of elastic 
limit, yield stress, tensile strength 
and elongation of all kinds of ma- 
terials. The measuring range of the 
pressure gauges is 4,400 to 22,000 
pounds. The accuracy load indica~ 
tion is plus or minus 1 per cent. The 
distance between the clamping 
heads is 16% inches and between 
the pressure plates 13% inches. The 
piston stroke is 434 inches and the 
width between the tie rods of the 
upper clamping head 5% inches. 
The overall length of the machine 
is 54% inches and the floor space 
required is 1334 by 33% inches. The 
weight with standard equipment 





varies between 665 and 900 pounds. 
A considerable variety of extra and 
special equipment ‘may be had. 
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RI AND TIRE TOOL 








| The Maremont Manufacturing 


qa | Company, Chicago, is placing on the 


market its rim and tire tool with a 
number of improvements since the 
item was first announced last fall. 

| The small end has been elongated 
and slotted to facilitate the use of 
the tool. A slot has been added to 
the long arm to enable the tool to 
handle a great many more rims 
than it formerly could. 

The tool is made of 11% inch steel 
chromium plated. The lower end of 
the handle is curved and tapered to 
a working edge for use in removing 
tires. The list price of the tool is $1. 


WEAR AND LUBRICANT 
TESTER 


The Timken Roller Bearing Come 
pany, Canton, O., has devised a mae 
chine that is claimed to give a sime 
ple, compact, inexpensive device to 
test the load-carrying capacity of 
lubricants, measurements of friction 
and wear characteristics of any kind 
of material. 





Unusually Comfortable Rooms, 
Rates Starting at $2.50 


and the 
Finest Food in their Respective Cities 
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4-Station Radio Speaker in Every Room 
In COLUMBUS its 


THE NEIL HOUSE 


TOM A. SABREY, Manager 
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In AKRON its 
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Used Car Advertisers look for 
Sales the next day/ Do You? 


Perhaps that’s why automobile dealers in New York city 
buy more display advertising space in the Evening Graphic, 
devoted to the sale of used cars, than they buy in all morning 
and Sunday newspapers combined. These dealers have 
found advertising in the Evening Graphic SELLS cars. 


During 1931 one hundred and seventeen dealers placed 
22,826 individual used car display advertisements in the 
Evening Graphic—representing 30 per cent. of all used car 
display advertising lineage placed in New York newspapers 
—Morning, Evening and Sunday. 


These advertisements were placed with an eye to immediate 
results. Just asa retailer advertises a sale of clothes, dresses, 
shirts or shoes—these automobile dealers, in their adver- 
tising, aim at sales temorrow—not next week or next 
month. That’s a real test of result performance! And 
‘when such a program is repeated week after week—month 
after month—-year after year—the balance sheet must show 
SALES to warrant its continuance. 


And bear this in mind, these used car buyers must have 


66 ”? F 
A Natural for money. In most instances the down payment on a moderate 


priced used car is as much, or more, than that of a new car. 


Tire Advertisers Here, then, is a great, virtually untapped, market for the 


In asone cases buyers of used cars sales of new cars of the medium and low-price class. “These 
need new tires at once .. . or short- are unusual times and call for unusual sales efforts. Perhaps 


ly after their car purchase. Here, h . liad onl 
then, is a ready-made market that ere is your answer CO sustained sales. 


will respond to tire advertising 


appeal . .. and spell immediate 


placed on an immediate “pay-as-it- 


is-used” basis. Plan your schedules . ryy ° y 
: New York’s Only Evening Tabloid Newspaper 


now to include the Evening Graphic 


as a means to sales expansion in ’ : 
New York city. 3 50 Hudson Street New Y ork City 





